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FOREWORD - Christopher Elvin, Preqin

Private equity fundraising experienced a further slowdown in Q2 2018: 230 funds reached a fi nal close securing an aggregate $85bn in 
capital, representing a 7% decline in number of funds and 4% decline in capital raised compared to Q1 2018. While technically a drop 

in fundraising activity, this is in the context of the unprecedented fundraising that has been witnessed in recent times: more than $100bn 
was raised each quarter between Q4 2016 and Q4 2017, and overall activity was still healthy by historical standards. The largest managers 
continue to account for a signifi cant proportion of capital raised. The 10 largest vehicles closed in Q2 2018 raised over a third (40%) of the 
$85bn secured by all GPs, although this is a notable reduction compared to the 63% secured by the top 10 funds in the same quarter last 
year – a refl ection of reduced buyout fundraising activity in the quarter. 

Investor satisfaction with the private equity asset class remains high and, with capital distributions reaching a record high of $517bn as at 
December 2016, capital continues to fl ow into the asset class as LPs look to meet their allocations.

There are a record 3,037 private equity funds in market at the start of Q3 2018 for investors to choose from, targeting an aggregate $948bn. 
The increase in competition is bolstered by the growing presence of Asia-focused funds in the market: there are more than twice as many 
funds (985) currently on the road than at the start of Q3 2017 (380).

Strong fundraising in recent years paired with a challenging deal environment has resulted in dry powder levels reaching a record $1.07tn 
in Q2 2018, a 7% increase from the end of 2017. While buyout deal activity did not outpace Q1 levels, the quarter nonetheless saw strong 
deal fl ow with KKR’s $9.9bn acquisition of Envision Healthcare the largest deal announced in the quarter. Buyout exit activity increased in Q2 
2018 following a year of decline, with 471 exits valued at a combined $103bn, the highest exit value seen since Q3 2015. 

Meanwhile, venture capital activity continued its record-setting pace with 3,648 fi nancings announced worth an aggregate $73bn – a new 
quarterly record – buoyed by the $14bn Series C fi nancing of Ant Financial Services Group.

We hope you fi nd this report useful and welcome any feedback you may have. For more information, please visit www.preqin.com or 
contact info@preqin.com.

p3 The Ekuinas Eff ect: How Ekuinas is Committed to Shaping 
Private Equity in Malaysia – Ekuinas

p5 Fundraising

p7 Funds in Market

p8 Institutional Investors

p9 Buyout Deals and Exits

p10 Venture Capital Deals

p11 Fund Performance and Dry Powder

All rights reserved. The entire contents of Preqin Quarterly Update: Private Equity & Venture Capital, Q2 2018 are the Copyright of Preqin Ltd. No part of this publication or any information contained in it may be copied, transmitted by any electronic means, or stored in 
any electronic or other data storage medium, or printed or published in any document, report or publication, without the express prior written approval of Preqin Ltd. The information presented in Preqin Quarterly Update: Private Equity & Venture Capital, Q2 2018 is for 
information purposes only and does not constitute and should not be construed as a solicitation or other off er, or recommendation to acquire or dispose of any investment or to engage in any other transaction, or as advice of any nature whatsoever. If the reader seeks 
advice rather than information then he should seek an independent fi nancial advisor and hereby agrees that he will not hold Preqin Ltd. responsible in law or equity for any decisions of whatever nature the reader makes or refrains from making following its use of Preqin 
Quarterly Update: Private Equity & Venture Capital, Q2 2018. While reasonable eff orts have been made to obtain information from sources that are believed to be accurate, and to confi rm the accuracy of such information wherever possible, Preqin Ltd. does not make 
any representation or warranty that the information or opinions contained in Preqin Quarterly Update: Private Equity & Venture Capital, Q2 2018 are accurate, reliable, up-to-date or complete. Although every reasonable eff ort has been made to ensure the accuracy of 
this publication Preqin Ltd. does not accept any responsibility for any errors or omissions within Preqin Quarterly Update: Private Equity & Venture Capital, Q2 2018 or for any expense or other loss alleged to have arisen in any way with a reader’s use of this publication.



3

DOWNLOAD DATA PACK: www.preqin.com/quarterlyupdate

THE EKUINAS EFFECT: HOW EKUINAS 
IS COMMITTED TO SHAPING PRIVATE 

EQUITY IN MALAYSIA 
- Syed Yasir Arafat Syed Abd Kadir, 

Ekuiti Nasional Berhad (Ekuinas)

Christopher Elvin: Ekuiti Nasional 
Berhad (Ekuinas) was founded in 2009. 
What were the institution’s objectives 
and how successful has Ekuinas been in 
achieving these objectives?
Syed Yasir Arafat Syed Abd Kadir: To 
provide some context to who we are and 
what we do, there are a few things that 
I would like to illustrate. Ekuinas was set 
up with a very specifi c purpose in mind, 
which is to catalyze growth of Malaysia’s 
next generation of leading local companies. 
This simply means that aside from the 
commercial purpose and intent of being a 
private equity fund, our goals are nation-
centric, in that we have a role to catalyze 
and scale the local businesses.

Ekuinas is also unique in that we are a 
government-linked private equity fi rm. Our 
funds come solely from the Government 
of Malaysia and we do not have any other 
LPs. 

We have two objectives which set us apart 
from the conventional private equity 
set-up: we have commercial and social 
objectives. Ekuinas has a fi nancial objective 
where we continually strive to achieve our 
commercial returns. Secondly, our social 
objective is to enhance Bumiputera (local) 
participation through four dimensions: 
equity ownership, management, 
employment and creating a good supply 
chain. Our role is really to promote 
equitable and sustainable Bumiputera 
wealth creation and economic participation 
based on market friendliness and merit 
as well as transparency. Our ultimate goal 
is to create the next generation of leading 
Malaysian companies. 

We have two parts to our fund: the fi rst 
part is direct investment and the second 
part is our outsourced program where we 
appoint private equity fund managers to 
manage funds on our behalf. We target two 

key groups: entrepreneurs, which we help 
to supplement their risk capital, and we 
also support professional managers. We 
try to get more professional managers with 
our backing to undertake management 
buy-in: 94% of our deals are buyouts; only 
6% of our investments are minority growth 
capital deals. 

In terms of how successful we have been in 
achieving our objective, I believe we have 
been successful in achieving what we set 
out to achieve. 
■ Firstly, we set out to change the 

landscape of Malaysian private equity 
by getting more people aware of 
private equity in Malaysia. Part of this 
is adopting international standards 
of governance, transparency and 
disclosure. For example, we are 
the only non-public listed private 
equity fi rm that publishes an annual 
report. While we are not obligated 
to, our intention is to provide a 
template of how a government-linked 
institution should operate in this part 
of the world. We provide a level of 
transparency to the market because 
we are funded by the government 
and it is our responsibility to ensure 
that public funds are managed with 
clear governance and in a transparent 
manner. All our deals are made public 
i.e. whether we buy or sell an asset 
or portfolio company, we want to be 
transparent. In the end, it is public 
money and our announcements 
create a lot of excitement all around. 

■ In terms of delivering on our 
commercial and social obligation, 
we have, as at the end of 2017, 
undertaken a total of 58 investments 
in our investment portfolio across 
both Direct Investment (35) and 
Outsourced Programme (23) since 
inception, with a total commitment 
value of RM3.6bn. This has led to a 

total economic capital deployment of 
more than RM4.3bn that has positively 
impacted our economy.

 ■ Despite our restricted mandate, 
we have managed to deliver an IRR 
of 10.1% for our Fund I with Gross 
Portfolio Return of RM 476.7mn. Our 
IRR on realized deals across our three 
funds is approximately 20%. This goes 
to show that mid-market buyout is a 
viable investment model in Malaysia. 
With a disciplined investment and 
divestment schedule, Ekuinas, 
even a fi rst-time fund, was able to 
outperform the public market index as 
well as its peers in Southeast Asia with 
the same fund vintage year. We have 
also displayed our ability in realizing 
our assets in a timely manner. At the 
end Fund I’s fund life on 31 December 
2017, our portfolio companies have 
either been realized or are being 
transferred to Fund III – a divestment 
strategy essential to the success of the 
management of a fund.

CE: Could you share any examples of 
how Ekuinas has positively impacted 
the private equity market in Malaysia? 
SYA: Financial Restructuring
One of our fi rst investments was a 
growth capital deal in a company called 
Tanjung Off shore Berhad, which we 
eventually restructured. We went through 
a restructuring process and merged it 
with another private oil & gas company 
which would eventually become a market 
leader in the local oil & gas sector. Our 
achievement was in helping to clean up 
and restructure the company and to turn it 
into a market leader.

M&A/Bolt-on
A second example of how Ekuinas 
has positively impacted the private 
equity market in Malaysia is through 
the education space where we have 

T
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invested heavily. We had the fi rst-mover 
advantage at one point in time when we 
had collectively the single largest private 
institutional body in Malaysia with over 
37,000 students across fi ve educational 
entities in Malaysia, creating a huge 
education conglomerate. We eventually 
sold it on a piecemeal basis to create 
added value as a whole. We are happy 
to say that our education portfolio has 
provided market-leading returns.

Operational 
In terms of business impact, we have 
recently invested in retail sports company 
Al-Ikhsan. It was founded by a visionary 
entrepreneur who built his business from 
scratch. It was a one-man show and the 
founder realized that to take his company 
to the next level and to compete with 
international players, he would need a 
partner and a team. We were in talks 
with his company for 4-5 years until he 
fi nally agreed to having us as a partner. 
We institutionalized the company and 
helped him fi nd a CEO from multinational 
companies (as he wanted to take a 
step back) but he remains the primary 
shareholder. We also hired a CFO and 
built a strong management team. We are 
able to achieve this largely due to our 
reputation in the market and connections 
with professionals, we were able to attract 
top talent to work at this company and 
make a positive impact. Previously, the 
management of the company was purely 
instinctive: from the purchasing process to 
how he managed inventory etc. 

Additionally, we have come in and put in 
place not only in governance measures 
but we are also involved in value creation 
initiatives which we identifi ed on the 
outset, including inventory management, 
sales marketing improvement processes, 
ERP upgrade, providing tools for decision 
making – essentially embedding science 
to complement his instinct. As an activist 
shareholder, we have done similar 
exercises for all of our portfolio companies 
at diff erent level of intensities depending 

on their needs so the impact may be 
diff erent but all in positive ways.

CE: What makes private equity-style 
investments suitable for developing 
Malaysian companies? 
SYA: Malaysia is similar to developing 
economies, especially in the space 
that we are involved in which is a mid-
market space. Companies are run by 
entrepreneurs; typically, you have strong 
leaders, strong CEOs, but it is very rarely 
you fi nd a good second-tier management. 
Again, this is why governance is an 
important factor and tends not to be high 
on the list for a lot of these companies 
where normally one person makes a 
decision and everyone follows through: 
processes and decisions are based on 
gut feeling and instructions, rather than 
robust analysis and evaluation before 
making certain investments or projections. 
So, this is where we come in, and I think 
private equity has a clear role to play in 
institutionalizing the processes, providing 
good governance, adding tools for 
decision-making and adding value for mid-
size markets.

CE: What are the biggest challenges 
for Malaysian private equity over the 
coming years?
SYA: The most obvious thing is that 
Malaysia is a relatively small market 
compared to our neighbours, with a 
population of 30 million compared to 
markets such as Indonesia, Philippines or 
Thailand, so the challenge is the size of 
the market. Second, the maturity of the 
economy. While Malaysia is relatively small, 
it has a mature economy, so you will not 
see companies with double-digit growth in 
a market like Malaysia (especially organic 
growth) so a lot of accelerated growth will 
have to be driven by inorganic strategies 
like M&A, bolt-on acquisitions etc. Capital 
markets themselves are relatively mature; 
most entrepreneurs will have an option 
to consider an IPO or partners coming in 
depending on the valuations that they can 
get from these two options. 

Another challenge concerns the number 
of propriety deals – we have done a good 
job in creating awareness in the market 
but business owners have become savvier 
and tend to run a process, whereas in the 
past we would often see a lot of propriety 
deals or deals going through a propriety 
direct negotiation of a transaction which 
has changed the landscape. This has 
ultimately created the fourth challenge 
which is increasing valuations. Valuations 
have risen, resulting in a scarcity of deals, 
which, together with the factors mentioned 
before, have posed challenges to the 
private equity market. 

CE: On average, how has pricing for 
portfolio companies in Malaysia 
changed over recent years (if at all)? 
SYA: Like any other market in the region or 
globally, I think capital is no longer scarce. 
In Malaysia and Southeast Asia, you see 
a lot of pan-Asia and global fi rms coming 
to the market especially for bitesize deals 
and that has eff ectively pushed valuations 
upwards. In a market like Malaysia, one of 
our biggest challenges is being a single-
country fund, with a social objective to 
fulfi l. This limits our options to the extent 
that we have to be less adventurous from 
a risk/reward perspective to ensure that 
some of the deals that are generated 
(which may not present a high return) will 
provide some downside protection. 

CE: What new opportunities or exciting 
developments are you seeing within 
the private equity space in Malaysia? 
What part will Ekuinas play in these 
developments? 
SYA: We are seeing a lot of disruptive 
technology. In the past, a lot of private 
equity fi rms shied away from this space, 
but it is a space that cannot be avoided. 
From our perspective, it is not only an 
investment opportunity, but a means 
to futureproof and improve portfolio 
companies. Innovation and technology 
are here to stay and that is not going to 
change. 

SYED YASIR ARAFAT SYED ABD KADIR, CHIEF EXECUTIVE OFFICER 
Syed Yasir Arafat Syed Abd Kadir is the Chief Executive Offi  cer of Ekuiti Nasional Berhad (Ekuinas). He leads the Management 
Committee and is a member of the Investment Committee. 

www.ekuinas.com.my
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FUNDRAISING

Q2 2018 saw a total of 230 private equity funds reach a final 
close, collectively securing $85bn in capital commitments (Fig. 

1). This continued slowdown should be viewed in the context of the 
prolific fundraising activity seen in recent years and, overall, activity 
has still been healthy by historical standards. In fact, Q2 2018 saw 
the lowest amount of capital raised in the second quarter of any 
year since 2012, when $59bn in aggregate capital was secured by 
266 vehicles. 

In terms of Q2 fundraising, buyout has experienced a decline in 
2018 compared with the previous six years. Thirty-eight buyout 
funds reached a final close, securing an aggregate $42bn, 
significantly below the five-year historical average of 67 funds and 
$67bn per quarter (Fig. 2). While buyout funds accounted for a small 
proportion of all private equity funds closed in Q2, they accounted 
for nearly half (49%) of aggregate capital raised.

Venture capital fundraising in Q2 was on par with previous quarters, 
with 136 funds raising a total of $22bn – above the five-year 
historical Q2 average of $19bn (Fig. 3). In Q2 2018, venture capital 
accounted for over a quarter (26%) of all private equity capital raised 
in Q2 2018, compared to 13% in Q2 2017. 

Compared to Q2 2017, growth funds in Q2 2018 saw an increase in 
fundraising activity: the proportion of aggregate capital secured was 
up from 5% in Q2 2017 to 14% Q2 2018. Conversely, funds of funds 
experienced a slowdown compared to Q2 2017: aggregate capital 
raised dropped from $4.1bn in Q2 2017 to $2.1bn in Q2 2018 (Fig. 
4).

A greater number of North America-focused funds closed in Q2 
2018 than in Q2 2017 (122 vs. 109 respectively), but these funds 
raised just over half ($37bn) of the $68bn total secured in Q2 2017 
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Fig. 4: Private Equity Fundraising in Q2 2018 by Fund Type
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(Fig. 5). Asia-focused funds (7%) experienced a slight increase in the 
number of funds closed in Q2 2018 compared to Q2 last year, and 
also secured 20% more capital. On the other hand, Europe-focused 
funds experienced a 36% decline in aggregate capital raised, from 
$33bn in Q2 2017 to $21bn in Q2 2018.

Although fewer funds reached a final close in Q2, fundraising trends 
in 2018 thus far remain positive: of the 476 funds closed in H1 2018, 
79% achieved or exceeded their target size, the largest proportion 
on record for the past five years (Fig. 6). Moreover, time spent on 
the road continues to decrease, with the largest proportion (39%) 
of funds closed in six months or less, up 10 percentage points from 
the corresponding proportion of funds closed in 2017 (Fig. 7). In 
fact, the third largest fund closed in Q2 2018 – Nordic Capital Fund 
IX – raised €4.3bn in approximately six months, and exceeded its 
target of €3.5bn by 22.8% (Fig. 8).

Fig. 8: Largest Private Equity Funds Closed in Q2 2018

Fund Firm Fund Size (mn) Fund Type Geographic Focus

Carlyle Asia Partners V Carlyle Group 6,550 USD Buyout Asia

Bain Capital Europe V Bain Capital 4,350 EUR Buyout Europe

Nordic Capital Fund IX Nordic Capital 4,300 EUR Buyout Europe

TowerBrook Investors V TowerBrook Capital Partners 4,250 USD Buyout US

General Atlantic Investment Partners 2017 General Atlantic 3,289 USD Growth US

Thoma Bravo Discover Fund II Thoma Bravo 2,400 USD Buyout US

Blackstone Capital Partners Asia Blackstone Group 2,300 USD Buyout Asia

BGH Capital Fund I BGH Capital 2,600 AUD Buyout Australasia

Inflexion Buyout Fund V Inflexion Private Equity Partners 1,250 GBP Buyout Europe

Atlas Capital Resources III Atlas Holdings 1,675 USD Turnaround US

Source: Preqin
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FUNDS IN MARKET

The number of private equity funds in market has continued to 
grow: a record 3,037 funds are on the road as at the start of Q3 

2018, targeting $948bn (Fig. 9). This represents a 52% rise in the 
number of funds raising capital compared to the beginning of Q3 
2017, and a 40% increase in aggregate capital targeted.

This is a significant rise and can, in part, be attributed to Preqin's 
additional research efforts to strengthen our coverage of the 
Chinese private equity market, with the opening of our Gunzhou 
office in October 2017.

A large proportion (44%) of all funds in market are targeting 
investment opportunities in North America, with these vehicles 
seeking nearly half (49%) of all institutional capital targeted (Fig. 
10). The number of Asia-focused funds in market has increased 
significantly (+159%) from 380 funds in Q3 2017 to 985 funds in Q3 
2018, with aggregate capital targeted also up by 63%.

Eight of the 10 largest funds in market are Asia-focused funds. 
China Structural Reform Fund currently trails SoftBank Vision Fund 
with a target of CNY 350bn ($53bn), and held a first close on CNY 

131bn ($20bn) in September 2016. The 10 largest funds in market 
are collectively seeking $303bn, nearly a third (32%) of all capital 
targeted by private equity funds in market.
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Fig. 10: Private Equity Funds in Market over Time by Primary 
Geographic Focus, Q3 2016 - Q3 2018*
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Fig. 12: Largest Private Equity Funds in Market (As at July 2018)

Fund Firm Target Size (mn) Fund Type

SoftBank Vision Fund SB Investment Advisers 100,000 USD Hybrid

China Structural Reform Fund CCT Fund Management 350,000 CNY Growth

China Integrated Circuit Industry Investment 
Fund II SINO-IC Capital 200,000 CNY Growth

China State-Owned Capital Venture 
Investment Fund China Reform Fund Management 200,000 CNY Venture Capital (General)

Sino-Singapore (Chongqing) Connectivity 
Private Equity Fund UOB Venture Management 100,000 CNY Growth

Source: Preqin

*As at the beginning of Q3 of each year examined.
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INSTITUTIONAL INVESTORS
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Fig. 16: Regions Targeted by Private Equity Investors in the Next 
12 Months, Q2 2016 - Q2 2018

74%

50% 53%

19% 21%

7% 6%
2%

0%

10%

20%

30%

40%

50%

60%

70%

80%

Bu
yo

ut

Ve
nt

ur
e 

Ca
pi

ta
l

G
ro

w
th

Fu
nd

 o
f F

un
ds

Se
co

nd
ar

ie
s

Tu
rn

ar
ou

nd

Co
-In

ve
st

m
en

t

Ba
la

nc
ed

Q2 2016

Q2 2017

Q2 2018

Source: Preqin

Pr
op

or
tio

n 
of

 F
un

d 
Se

ar
ch

es

Fig. 15: Strategies Targeted by Private Equity Investors in the 
Next 12 Months, Q2 2016 - Q2 2018 
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Fig. 13: Amount of Capital Investors Plan to Commit to Private 
Equity Funds in the Next 12 Months, Q2 2016 - Q2 2018
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Fig. 14: Number of Private Equity Funds Investors Plan to 
Commit to in the Next 12 Months, Q2 2016 - Q2 2018 

Region Targeted

While Q2 fundraising levels may have dipped slightly, ongoing 
LP liquidity has meant that the proportion of investors 

planning to commit $300mn or more to the asset class over the 
next 12 months has increased from 15% in Q2 2017 to 21%, 
including the proportion planning to commit $600mn or more, 
which has increased from 6% to 8%.

The majority (52%) of investors are planning to commit to three 
funds or fewer, compared to 42% in Q2 2017 (Fig. 14). Although 
more institutions are targeting fewer vehicles, the proportion 
planning to commit to 10 or more funds has increased from 11% to 
16% over the same period. 

As in Q2 2017, buyout opportunities will be targeted by the largest 
proportion (74%) of investors in the next 12 months (Fig. 15). 
Moreover, in Q2 2018, a greater proportion of investors with active 
mandates are targeting venture capital and growth strategies than 
in previous years, accounting for 50% and 53% of fund searches 
respectively. 

Europe remains the most attractive region for private equity 
investors in the next 12 months, as targeted by 61% of investors, 
up nine percentage points from the previous year (Fig. 16). Appetite 
for North America-focused funds increased compared to Q2 2017, 
while appetite for emerging markets- (16%) and Rest of World-
focused (9%) funds  has declined slightly.
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BUYOUT DEALS AND EXITS
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Fig. 18: Aggregate Value of Private Equity-Backed Buyout Deals 
by Region, Q1 2014 - Q2 2018
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In Q2 2018, 1,146 private equity-backed buyout deals were 
announced or completed globally for an aggregate $118bn (Fig. 

17). Both the number and aggregate value of deals declined slightly 
from the previous quarter. However, aggregate deal value is up 12% 
on Q2 2017, with a similar number of deals, perhaps due to overall 
higher asset pricing in the industry. 

Aggregate deal value in Q2 2018 was lower than the previous 
quarter in all regions except Asia and North America, which saw 
increases of 50% and 3% respectively (Fig. 18). North America and 
Europe both saw an increase in deal value compared to the same 
period last year, while Asia and Rest of World both saw declines. 

Three of the fi ve largest buyout deals in Q2 2017 were for North 
American portfolio companies, with KKR’s public-to-private 
acquisition of Envision Healthcare Corporation for $9.9bn at the 
forefront. 

Exit activity was up 14% on Q1 2018, with 471 private equity-backed 
exits for an aggregate $103bn (Fig. 19). Q2 2018 and Q2 2017 saw 

the same number of exits, but aggregate exit value was 26% higher. 
Exit activity increased for IPOs & follow-ons, trade sales and sales to 
GPs in Q2 2018 by 14%, 17% and 11% respectively from Q1. 
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Fig. 17: Private Equity-Backed Buyout Deals, Q1 2014 - Q2 2018
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Fig. 20: Largest Private Equity-Backed Buyout Deals Announced in Q2 2018

Portfolio 
Company

Investment 
Type

Deal 
Date

Deal Size 
(mn) Investor(s) Bought from/Exiting Company Location Primary 

Industry

Envision Healthcare 
Corporation Public-to-Private Jun-18 9,900 USD KKR Clayton Dubilier & Rice US Healthcare

BMC Software, Inc. Buyout May-18 8,300 USD KKR
Bain Capital Ventures, Elliott 

Management Corporation, GIC, Golden 
Gate Capital, Insight Venture Partners

US Software

Cotiviti, LLC Add-on Jun-18 4,900 USD Veritas Capital*, 
Verscend Technologies, Inc.

Advent International, 
Oak Investment Partners US Software

GFL Environmental 
Inc. Recapitalization Apr-18 5,125 CAD

BC Partners*, 
Ontario Teachers' 

Pension Plan

Hawthorn Equity Partners, HPS 
Investment Partners, Macquarie 

Infrastructure and Real Assets (MIRA)
Canada Environmental 

Services

Recordati S.p.A. PIPE Jun-18 3,030 EUR
CVC Capital Partners*, 

PSP Investments, 
StepStone Group

- Italy Pharmaceuticals

Source: Preqin
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Fig. 19: Private Equity-Backed Buyout Exits by Type and 
Aggregate Value, Q1 2014 - Q2 2018
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*Denotes lead investor.
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VENTURE CAPITAL DEALS

Fig. 24: Largest Venture Capital Deals* in Q2 2018

Portfolio 
Company Stage Deal 

Date
Deal Size 

(mn) Investor(s) Location Primary 
Industry

Ant Financial 
Services Group Series C/Round 3 Jun-18 14,000 USD

Baillie Giff ord, Carlyle Group, CPP Investment Board, Discovery 
Capital Management, General Atlantic, GIC**, Janchor Partners, 
Khazanah Nasional, Primavera Capital, Sequoia Capital, Silver 

Lake, T Rowe Price, Temasek Holdings**, Warburg Pincus

China Internet

Pinduoduo Unspecifi ed Round Apr-18 3,000 USD Sequoia Capital, Tencent** China Telecoms

Manbang Group Unspecifi ed Round Apr-18 1,900 USD
Baillie Giff ord, CapitalG, China Reform Fund Management**, 

Farallon Capital Management, Hillhouse Capital Management, 
IDG Capital, SB Investment Advisers**, Sequoia Capital, Tencent

China Internet

Grab Holdings Unspecifi ed Round Jun-18 1,000 USD Toyota Motor Corporation** Singapore Telecoms

UBTECH Robotics, 
Inc. Series C/Round 3 May-18 820 USD

CDH Investments, Chia Tai Group, China General Nuclear Power 
Group, China Minsheng Bank, CreditEase Wealth Management 

(Beijing), easyhome , Green Pine Capital Partners, ICBC 
International, Minsheng Securities, Qingdao Haier Co., Ltd., 

Telstra Ventures, Tencent**

China Other IT

Source: Preqin
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Fig. 22: Venture Capital Deals* by Region, Q1 2014 - Q2 2018
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Fig. 23: Venture Capital Deals in Q2 2018 by Stage

In Q2 2018, 3,648 venture capital fi nancings were announced 
globally, up 6% from Q1 2018 and 26% from Q2 2017 (Fig. 21). Q2 

2018 witnessed a 50% increase in aggregate deal value, rising from 
$49bn in Q2 2017 to $73bn in Q2 2018, the highest quarterly fi gure 
since 2007. This was due, in part, to the $14bn Series C/Round 3 
fi nancing for Ant Financial Services Group, the largest fundraise 
since 2007, and the biggest venture capital deal since Facebook’s 
$19.56bn acquisition of WhatsApp. 

North American venture capital deals accounted for the largest 
proportion (37%) of deals globally in Q2 2018, with 1,366 venture 
capital fi nancings, followed by Greater China with 1,128 deals (31%, 
Fig. 22). Deal value in Greater China has surpassed that of North 
America for the fi rst time since Q1 2016, standing at $40bn and 
$22bn respectively. Europe witnessed another consistent quarter 
with 636 venture capital fi nancings for an aggregate $5.7bn, 
accounting for 8% of global aggregate deal value for the quarter.

Angel/seed fi nancings were the most prevalent investment stage, 
representing 36% of deals in Q2 2018, followed by Series A/Round 

1 fi nancings which accounted for 30% of the market (Fig. 23). Series 
C/Round 3 fi nancings accounted for only 7% of venture capital deals 
in Q2, but attained the highest aggregate value of the quarter at 
$24bn. 
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Fig. 21: Venture Capital Deals*, Q1 2014 - Q2 2018
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*Figures exclude add-ons, mergers, grants, secondary stock purchases and venture debt.
**Denotes lead investor.
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FUND PERFORMANCE AND
DRY POWDER
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Fig. 27: Private Equity: Annual Amount Called up, Distributed 
and Net Cash Flow, 2000 - 2017

0

100

200

300

400

500

600

700

800

900

1,000

1,100

D
ec

-0
9

D
ec

-1
0

D
ec

-1
1

D
ec

-1
2

D
ec

-1
3

D
ec

-1
4

D
ec

-1
5

D
ec

-1
6

D
ec

-1
7

Ju
n-

18

Other Private
Equity*

Growth

Venture Capital

Buyout

Source: Preqin

D
ry

 P
ow

de
r 

($
bn

)

Fig. 28: Private Equity: Dry Powder by Fund Type, 2009 - 2018
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Fig. 25: Private Equity: Horizon IRRs by Fund Type
(As at June 2017)
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Fig. 26: Private Equity: Median Net IRRs and Quartile Boundaries 
by Vintage Year

*Other Private Equity includes balanced, co-Investment, co-Investment multi-manager, direct secondaries and turnaround funds.

Private equity funds have posted strong annual returns over 
one- (+16.3%), three- (+13.9%) and fi ve-year (+14.8%) time 

horizons to September 2017, but have lower returns over a 10-year 
horizon (+6.3%, Fig. 25). In terms of specifi c strategies, buyout funds 
outperformed the private equity asset class as a whole across all 
four time periods examined. Conversely, venture capital funds 
performed relatively poorly over all four periods, with their highest 
returns seen over a fi ve-year time horizon (+11.3%).  

When examining median net IRRs and quartile boundaries by 
vintage year, funds of vintage 2010 onwards have performed better 
than those that began investing in 2004-2007, the years leading 
up to the Global Financial Crisis (Fig. 26). The gap between the 

top and bottom performers has widened since the GFC, with the 
interquartile range reaching a high of 18.7% for vintage 2015 funds.

Private equity funds have redistributed signifi cant sums of capital 
to investors in recent years: net cash fl ows reached $150bn in 2016, 
as distributions exceeded capital calls for the sixth consecutive 
year (Fig. 27). With many investors looking to re-invest this capital 
to maintain their allocations, and others allocating fresh capital to 
the asset class, the level of dry powder held by private equity funds 
has continued to grow, reaching a record high of $1.07tn as at June 
2018 (Fig. 28). Buyout funds account for the majority (59%) of dry 
powder, while growth funds have seen the largest year-on-year 
increase (+33%) from December 2016 to December 2017. 
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