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Are Regulatory Changes Impacting LPs’
Allocations to Private Equity?
Louise Weller assesses the current and future impact of tightening regulations in the US and Europe. How will it
affect the private equity investment plans of different institutional investor types?

With a number of regulatory changes occurring in the developed
markets of Europe and North America, it is interesting to look at
how such changes may impact upon the private equity activity of
certain investors. With the Volcker Rule, part of the Dodd-Frank Act,
and Basel III affecting the investment activity of banks in developed
regions, and with Solvency II affecting insurance companies
in Europe, the amount of capital these two investor groups can
allocate to private equity is likely to fall. Preqin recently spoke to a
sample of 50 banks and 50 insurance companies around the world,
in order to ascertain the impact this regulation has had on their
private equity investments, or is likely to have in the future, and
to assess the appetite these investors currently have for private
equity.

on hold or significantly reduced their exposure to the asset class as
a result of regulatory changes, as shown in Fig. 2.
Although a number of banks and insurance companies see
proposed regulatory changes as a challenge, it has not deterred
the majority of these investors from the private equity asset class;
74% of banks and 79% of insurance companies have not made
any change to their private equity investment programs as a result
of stricter regulation.
While banks and insurance companies remain interested in private
equity, the outlook is still uncertain. Promisingly, 62% of insurance
companies intend to make their next private equity commitment
before the end of 2012, or in 2013, as shown in Fig 3.

Biggest Challenges Facing Banks and Insurance Companies

When looking at the biggest challenges currently facing banks
investing in private equity, 29% noted that regulation is their
biggest concern, as shown in Fig. 1, and overall, 21% of banks
have either significantly reduced their exposure to private equity or
ceased investing in the asset class due to this. One US bank told
us: “The Volcker Rule has killed banks’ ability to invest in private
equity,” and as a result it has stopped investing in the asset class.
It appears that insurance companies also see regulatory change
as their biggest concern going forward, with 56% of the insurance
companies we spoke to stating this as their biggest challenge
when seeking to operate an effective private equity program.
Perhaps slightly more promising than banks though is that only 8%
of insurance companies have put their private equity investments
Fig. 1: Biggest Challenges Currently Facing Banks and Insurance
Companies Seeking to Operate Effective Private Equity Programs

90%

Banks
29%
24%
22%

Insurance
Companies

20%
10%

12%

9%
3%

3%

6%

Internal
Resources

Market
Volatility

Investment
Opportunities

Liquidity

Regulation

12%
6%

0%
Other

12%
8%

Source: Preqin Special Report: Banks as Investors in Private Equity; Preqin Special Report:
Insurance Companies Investing in Private Equity

Proportion of Respondents

40%

0%

3

79%
74%

80%

50%

30%
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Companies’ Exposure to Private Equity
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However, as Fig. 4 demonstrates, the figure is lower for banks,
with 38% of banks expecting to commit to new private equity funds
within the next 18 months. Aside from the Volcker Rule, which
inhibits banks’ activity in the asset class, one of the main reasons
why fewer banks expect to commit further capital to private equity
funds in the near future is client appetite, since a number of banks
invest in private equity funds on behalf of their clients, as opposed
to from their own balance sheets. As one US bank stated: “Clients
are squeamish about illiquid assets and don’t want their capital tied
up,” so banks’ reduced appetite for private equity is also related to
wider investor sentiment for the asset class given volatile market
conditions, as opposed to solely direct regulatory effects.
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Fig. 3: Timeframe for Insurance Companies’ Next Intended
Commitments to Private Equity Funds
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Fig. 4: Timeframe for Banks’ Next Intended Commitments to Private
Equity Funds
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Increased Presence of Emerging Markets-Based Investors

In recent years, we have witnessed the proportion of capital
secured from investors based in Asia and Rest of World steadily
increase. For funds that held a final close in 2011 and Q1 2012,
commitments from investors based in Asia and Rest of World
represent 20% of aggregate capital raised. This is a much larger
proportion than was seen for funds that closed in 2006/2007, to
which LPs based outside of Europe and North America contributed
11% of overall capital raised, as shown in Fig. 5.

It is important to recognize that while stricter regulation is becoming
more prominent in certain developed regions, the opposite appears
to be occurring within emerging markets. For example, Brazilian
pension funds are now able to allocate up to 20% of total assets
to structured vehicles such as private equity funds, and pension
funds in South Africa are now able to allocate up to 10% of total
assets to private equity, compared to 2.5% previously. Moreover,
the Chinese government has also eased regulations relating to
private equity investments, with authorities now actively promoting
fundraising and investment within the region.

New Methods of Accessing Private Equity

Although a number of banks expect to feel the effect of stricter
regulation in the longer term, the vast majority of those reducing
their exposure to private equity are based within North America
and Europe. Encouragingly, regulation has not had an impact on
the private equity investments of 93% of the banks we spoke to that
are based in Asia and Rest of World, with one Japan-based bank
telling us it expected to commit $200mn across five to eight private
equity funds over the coming year. Additionally, none of the banks
located in this region expect to cease investing in the private equity
asset class in the near future as a result of regulatory changes.

Despite a number of banks and insurance companies stating that
more stringent regulation has not yet had a significant impact on
their private equity investments, many are still looking at new
ways to access the asset class. Co-investment is becoming more
prominent within banks’ and insurance companies’ portfolios, as
well as the wider limited partner universe. Co-investing alongside
GPs can be beneficial to LPs for a number of reasons, including
reducing overall fees, strengthening GP relationships and gaining
in-depth knowledge of certain industries. Furthermore, coinvestments allow LPs to have more control over their investments,
which is becoming increasingly important given the tighter
regulations within the industry.

Fig. 5: Proportion of Capital Committed to Funds Closed from 2006 to
Q1 2012 by Investor Location

Fig. 6: Banks’ and Insurance Companies’ Intentions Regarding Their
Private Equity Allocations in the Longer Term
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Forty-five percent of banks are currently seeking co-investment
opportunities as a means of gaining exposure to the private equity
asset class. Of those banks that seek co-investment opportunities,
a significant 93% will look to either increase or maintain their level
of exposure to such investments over the longer term. A similar
proportion (46%) of insurance companies also look to co-invest
alongside fund managers in their portfolio; one US-based insurance
company told us: “Co-investment is a big part of what we do.” None
of those investors that already look to co-invest are planning to
decrease their level of exposure to this type of investment in the
longer term, although a number of insurance companies told us the
main reason why they cannot increase their co-investment activity
is due to a lack of internal resources.
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Data Source:
This article draws on data from two recent research reports:
Preqin Special Report: Insurance Companies Investing in Private
Equity; and Preqin Special Report: Banks as Investors in Private
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database, the leading source of for profiles of institutional
investors in private equity funds. Investor Intelligence contains
over 5,000 detailed profiles for all types of institution from all
regions worldwide.
For more information, please visit: www.preqin.com/ii

Future Intentions and Outlook

When looking forward over the longer term, it appears that banks
and insurance companies are set to remain important sources of
capital within the asset class. A significant 75% of banks and 88%
of insurance companies expect to either increase or maintain their
current level of exposure to private equity over the longer term, as
shown in Fig. 6.
It is clear that regulatory changes are at the forefront of many LPs’
minds in developed regions. Banks and insurance companies have
traditionally contributed significant amounts of capital to the asset
class and account for approximately 17% of the capital currently
invested in private equity (excluding fund of funds managers
and asset managers to avoid double counting). Although these
investors expect to continue to allocate capital to the asset class, it
is likely we will see their exposure reduced in the future. However,
it is important to note that LP appetite for private equity has not
diminished. As regulations in emerging markets are now less
stringent, investors based in these regions are likely to continue
to have an increased presence in the asset class and account for
a greater proportion of capital committed to private equity funds
going forward.
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A number of institutions have announced plans to invest in firsttime funds or have made commitments to recently closed first-time
funds. Such investors include private sector pension plan TIAACREF, which committed $9mn to Core Innovation Capital I. The
first fund from Core Innovation Capital held a final close on $45mn
in March and looks to make venture capital investments in the US.
TIAA-CREF is a large investor in private equity and has a current
allocation to the asset class of $12.2bn.

Private Equity Fundraising: Average Time Spent on the Road
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Despite the challenges facing first-time fund managers when it
comes to fundraising, Preqin currently tracks 1,678 institutional
investors that would consider investing in a first-time fund (including
spin-offs).
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Another first-time fund that closed recently is WestBridge SME
Fund. The debut fund from WestBridge Capital closed in April on
£30mn and focuses on SMEs in the UK. South Yorkshire Pensions
Authority is among the investors in the fund, having committed
£9mn. The pension plan has a target allocation to private equity
of 6%, and typically commits between £5mn and £20mn per fund.
A number of investors that are planning to invest in private equity
funds over the next year would consider committing to first-time
managers, including Pension Fund of the Christian Church, which
is looking to make between two and three new fund commitments
in the next 12 months, expecting to commit $30mn in total. The
pension fund would invest in first-time funds and typically commits
$5-10mn per vehicle.
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Do you have any news you would like to share with the readers
of Spotlight? Perhaps you’re about to launch a new fund, have
implemented a new investment strategy, or are considering
investments beyond your usual geographic focus?
Send your updates to spotlight@preqin.com and we will
endeavour to publish them in the next issue.

Alfred P. Sloan Foundation is also looking to make new commitments
in the next 12 months. It plans to invest in two funds, committing
around $15mn per fund. The foundation would consider a firsttime fund were a suitable opportunity to be presented. It primarily
expects to target funds focusing on emerging markets.
One recently launched first-time fund focused on an emerging
market is Jishang Equity Investment Fund I. The growth fund will
focus mainly on investments in Jilin Province, China, but may also
invest selectively in other regions, and is seeking a total of CNY
300mn in commitments.
Meanwhile, a number of first-time fund launches have been
announced in North America this month. CTW Venture Partners
Fund, the debut fund from CTW Venture Partners, will make early
stage investments in innovative and disruptive technologies in the
Southeast US. It has a target size of $25mn.
Spindletop Capital is seeking to raise $150mn for Spindletop
Healthcare Capital, which will have a particular focus on the medical
device sector. The Texas-based venture capital firm intends to
make investments solely in the US. Icon Venture Partners, based in
Menlo Park, CA, is seeking $80mn for its debut fund. Icon Venture
Partners I will focus on enterprise technology investments.
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First-Time Fund Managers on the
Fundraising Trail and the Issues They Face
Jessica Duong discusses some of the issues and challenges facing firms seeking to raise a private equity
fund for the first time in today’s uncertain economic climate. How has LP sentiment towards first-time funds
changed recently and can first-time fund managers succeed despite the slow fundraising environment?

First-time funds constitute a niche area within the private equity
industry that has always been looked upon as riskier than investing
with more experienced fund managers. The volatile economic
climate has increased investor caution when investing in private
equity and thus has done little to help maiden funds seeking capital.
This article presents an overview of funds currently being raised by
first-time fund managers, and explores the obstacles they face as
they seek capital commitments from institutional investors.
Overview

There are currently 524 vehicles on the fundraising trail that are
first-time funds. Collectively, they are targeting $126.3bn and
have an average target size of $259mn (please note: some funds
have not yet disclosed their targets). The aggregate and average
target sizes of the funds in market from more experienced PE firms
currently seeking capital are significantly higher: $688.5bn and
$554mn respectively. This is unsurprising as more experienced
fund managers with successful track records seek to increase the
amount they raise for successor vehicles.
Fig. 1 shows the annual aggregate amount raised by first-time
fund managers and by more experienced managers. Over the
period 2007 to 2011, the annual amount raised by first-time funds
as a proportion of total global fundraising averaged 15.4%. Data
for January to June 2012 indicates that the figure for 2012 so far
stands at 10.4% - lower than the average proportion, but too early
to identify a trend.

Fig. 1: Aggregate Commitments Raised by More Experienced
Managers and First-Time Fund Managers ($bn)

Some LPs are reluctant to invest with a firm that does not have
any track record of success in private equity fund management.
However, that is not to say that first-time funds cannot succeed in
the fundraising marketplace. In the peak year of 2007, first-time
fund managers raised an aggregate $108.6bn for investment.
While the annual figure has since decreased due to the prevailing
economic conditions, billions of dollars are still successfully
raised every year by first-time fund managers. In addition to the
$10.8bn raised by first-time funds that have reached a final close
in 2012 so far, 38% of the 524 first-time funds still in the market
seeking capital have reached at least one interim close already.
Certain first-time funds have proved capable of raising significant
amounts of capital. For example, in 2011 Hong Kong-based RRJ
Management closed their maiden fund, RRJ Capital Master Fund I,
on $2.3bn. The fund seeks buyout opportunities in various sectors,
including agriculture, natural resources and consumer products,
primarily in Asia.
LP Sentiment

Over recent years, LPs have generally become more cautious
towards investing in first-time funds. In H1 2010, only 38% of
institutional investors would not consider investing in a first-time
fund of any form. However, as of H1 2012, this figure had risen to
55% as a result of the continuing volatility and uncertainty present
in the wider financial markets.
Certain LPs that would not be interested in investing in a fund
managed by a completely new firm would nonetheless consider a
Fig. 2: Proportion of Investors that Will Consider Investing in First-Time
Funds
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first-time fund if managed by a team that has spun out of another
firm.

Download Data

Fig. 3: First-Time Funds in Market by Primary Geographic Focus
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Spin-out funds have some advantages over other first-time funds,
in that they often attract commitments from investors that invested
with the previous firm, or are familiar with the management team. A
successful legacy portfolio or an experienced investment team will
also attract other investors to commit to funds managed by spin-off
teams, especially in contrast to a newly established firm launching
their first private equity fund without any track record or notable
experience. However, it must be considered that the team spinning
out to form a new firm is not necessarily made up of the same
individuals responsible for generating the quality deal flow that was
seen in the parent company. Furthermore, in some instances, the
historical deal flow may not have even been driven by the private
equity team, but by the relationships of the sponsor involved.
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Despite the general consensus among LPs of favouring established
fund managers and a decline in willingness to invest in first-time
funds, a number of public pension funds are looking to develop
emerging manager programs. Examples include:

shows that the average target size of Europe-focused funds is the
largest, at $318mn. For Asia and Rest of World-focused first-time
funds, the average target size is $250mn and for North Americanfocused vehicles, it is $227mn.

•

Just 3% of first-time funds are targeting $1bn or more. These funds
are seeking an aggregate $22.2bn, which represents 17.5% of
total commitments sought by first-time funds on the road. Fig. 4,
which ranks the top five first-time funds by target size, is dominated
by infrastructure vehicles.

•

•

California Public Employees’ Retirement System (CalPERS)
recently committed $100mn to Credit Suisse to be invested
in funds raised by emerging managers in North America.
CalPERS previously operated a $1bn emerging manager
program with Centinela Capital Partners.
Teacher Retirement System of Texas committed $100mn to
Credit Suisse in 2011 for investments with emerging managers
and is planning to develop its emerging manager program
throughout 2012. It has a target allocation to emerging
managers of $950mn.
Massachusetts Pension Reserves Investment Management
Board has had an emerging manager program in place since
2004 and over that time has committed more than $400mn to
emerging managers. It aims to allocate between 5% and 10%
of its private equity program to emerging managers.

Fundraising by Geographic Focus

In terms of the geographic focus of first-time funds in market,
vehicles that primarily focus on Asia and Rest of World are seeking
the most capital from investors ($48.3bn). However, Preqin’s data
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Harbourmaster Infrastructure Debt Fund, managed by
Harbourmaster Capital Management, is the largest of all, with
a target size of €2bn. The vehicle intends to finance European
infrastructure assets and will maintain a focus on senior debt
investments as opposed to mezzanine or subordinated debt.
Sourcing Capital

A minority of first-time funds that are currently in market are utilizing
a placement agent in order to help secure commitments from LPs.
This figure is notably lower than the percentage of established
fund managers’ vehicles in market that employ a placement agent
– 39% compared to 72% respectively. With the struggles that a
newly established firm can often face when it comes to raising
capital, placement agents can provide valuable assistance with

Fig. 4: Five Largest First-Time Funds on the Road
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the process, but the issue is whether first-time fund managers can
afford to enlist their services and whether placement agents are
willing to take on their offering.
It is not uncommon for first-time fund managers to make large
commitments to their own funds. The founders of Elysian Capital,
a start up firm that was launched in 2008, committed £25mn to their
£130mn debut fund. It successfully reached final close, though did
fall short of its £200mn target.
Since the process of raising a first-time fund can be very difficult,
some private equity firms opt to raise money on a deal-by-deal
basis or may rely on support from financial institution sponsors or
government programs, such as the Small Business Investment
Company (SBIC) program in the US. These firms are then able
to approach the broader institutional market with a follow-on fund,
having had the chance to prove their ability.
A comparison of the amount of time taken to reach a final close
by established funds and first-time funds does not reveal any
significant differences. On average, for funds closed from 2007 to
2012 so far, first-time funds have taken 1.8 months longer to reach
a final close than funds raised by more experienced managers.
However, when analyzing only those funds closed from January
to June 2012, the average time taken was 15.3 months for funds
raised by more experienced managers, compared to 18.0 months
for first-time funds, indicating a slight widening of the gap.

Download Data

Capital, the spin-off private equity operation of Steven Cohen’s
hedge fund, SAC Capital. Siris Capital is raising this $400mn
fund to make investments specifically within the technology,
telecommunications and healthcare industries. The fund was
launched in February 2011 and just six months later in August, a
first close was held at $175mn.

Subscriber Quicklink:
Subscribers can click here to access the full list of the first-time
fund managers currently fundraising. This month’s feature article
draws upon data available through Preqin’s Funds in Market
product. The database features in-depth information on over
1,900 funds currently seeking capital, including information on
target sizes, interim closes, investment preferences, placement
agents, lawyers, investors, plus much more.
Not yet a subscriber? For more information please visit:
www.preqin.com/fmp.

Outlook

As of June 2012, there are more funds than ever before on the
fundraising trail; Preqin’s database holds information on over 1,900
private equity vehicles that are currently on the road. A crowded
fundraising market means fiercer competition for LP commitments,
and presents more challenges for first-time funds. Unfortunately
for new fund managers, surveys confirm that institutional investors
are more likely to engage with established firms with a proven track
record. In the current climate institutional investors are cautious
and are generally more likely to invest with fund managers that
possess a demonstrated history of success, and conversely would
be more wary of those newly established firms that lack any track
record or realizations.
With the Dodd-Frank Act in the US, which limits the amount of
capital that banks can invest in private equity, the alternative assets
industry is beginning to see an increase in team spin-outs. Spin-off
funds raised by a team that has become independent from its parent
group are historically more successful than the rest of the first-time
funds market in the eyes of investors, as they are deemed to be
less risky. But in today’s challenging and complicated fundraising
climate, nothing is guaranteed. The average proportion of funds
that were abandoned each year between 2007 and 2011 that were
first-time funds was 42.6%.
It is not always a gloomy outlook for first-time funds, and indeed
there are many instances of success in the past and present. An
example of a first-time spin-off fund that is showing promise on its
fundraising trail is Siris Partners II. This is the first vehicle from Siris

9 Private Equity Spotlight, June 2012

© 2012 Preqin Ltd. www.preqin.com

The Facts

Buyout Deals

Download Data

Small-Cap Buyout Deals
With market uncertainty increasing in the past year, large-cap deals have been notably affected, leading
to a rise in the prominence of small-cap deals valued at less than $250mn. Manuel Carvalho investigates the
key trends in this sector.

Fig. 1: Number and Value of Small-Cap Buyouts Globally: 2006 - June
2012
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Fig. 4: Breakdown of Small-Cap PE-Backed Buyouts by Industry:
January - June 2012
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7%

40%

No. of Deals

Not yet a subscriber? For an online demonstration of the database
please register your interest here or email info@preqin.com for a
walkthrough of the databases.

14%

24%

31%

50%

Buyout

Click here for details of over 3,800 small-cap PE-backed buyout
deals valued at less than $250mn globally, including details of
type, industry and region.

15%

15%

0%

Subscriber Quicklink:

90%

16%

10%

Source: Preqin Buyout Deals Analyst Online Service

100%

14%

Clean
Technology

H1 2010

H2 2009

Aggregate Deal Value ($bn)

60%

20%

H1 2012 (as of
07-Jun-12)

Number of Deals

H1 2009

H2 2008

H1 2008

H2 2007

H1 2007

H2 2006

H1 2006

0

13%

70%

Consumer
& Retail

No. of Deals

Fig. 2: Breakdown of Small-Cap PE-Backed Buyouts by Type:
January - June 2012

Aggregate Deal Value

Source: Preqin Buyout Deals Analyst Online Service

© 2012 Preqin Ltd. www.preqin.com

The Facts

Venture Capital Deals

Download Data

Social Network and Related Venture
Capital Deals
With the recent listing of Facebook on the NYSE generating headlines for VC-backed social networking
deals, Jonathan Parker investigates the key trends and most active players in this sector.
Fig. 1: Number and Aggregate Value of Venture Capital Deals in
Social Networking: 2010 - June 2012 (as of 07 Jun 2012)
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Fig. 2: Proportion of Number of Venture Capital by Stage in Social
Networking: 2010-2012 YTD (07.06.2012)
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Fig. 3: Most Active Venture Capital Investors in Social Networking by
Number of Deals Financed: 2010 - June 2012 (as of 07 Jun 2012)
Investor

Location

No. of
Deals

Aggregate Value of
Deals ($mn)*

SV Angel

US

30

85.8

Series B/Round 2

Redpoint Ventures

US

22

338.1

Series C/Round 3

Lerer Ventures

US

19

74.2

Series D/Round 4 and Later

Union Square Ventures

US

19

466.0

500 Startups

US

18

35.2

Add-on and Other

First Round Capital

US

18

82.4

Venture Debt

True Ventures

US

18

38.3

Series A/Round 1

21%
21%
4%

Unspecified Round
Growth Capital/Expansion

6%
12%

Source: Preqin Venture Deals Analyst Online Service

Accel Partners

US

17

163.8

Founder Collective

US

17

58.7

Sequoia Capital

US

17

289.5

* Includes multi-investor deals
Fig. 4: 5 Notable PE-backed Venture Capital Deals in Social Networking: 2010 - June 2012 (as of 07 Jun 2012)
Date

Stage

Deal Size
(mn)

Total Known
Funding (mn)

Investors

Location

Facebook

Jan-11

Growth
Capital/Expansion

USD
1,500

USD 2617

DST Global, Goldman Sachs

US

Zynga

Feb-11

Series C/Round 3

USD 485

USD 845

Kleiner Perkins Caufield & Byers, Fidelity Investments, Morgan
Stanley, T Rowe Price

US

Twitter

Jul-11

Series G/Round 7

USD 400

USD 1057

DST Global, Kleiner Perkins Caufield & Byers

US

US

US

Name

Yammer

Feb-12

Series E/Round 5

USD 85

USD 142

Capricorn Venture Partners, Charles River Ventures,
CrunchFund, Draper Fisher Jurvetson, Emergence Capital
Partners, Founders Fund, Khosla Ventures, Meritech Capital
Partners, The Social+Capital Partnership, US Venture Partners

Tumblr

Sep-11

Unspecified Round

USD 85

USD 125

Greylock Partners, Insight Venture Partners, Sequoia Capital,
Spark Capital, The Chernin Group, Union Square Ventures
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Preqin Venture Deals Analyst
New VC Deals Database
Preqin is proud to announce the launch of Venture Deals Analyst - a powerful new online service covering in-depth details for
over 21,000 VC transactions. Available as part of our Private Equity Online service, or as a standalone subscription, Venture
Deals Analyst is the most comprehensive resource available regarding the venture capital deals market.
Whether you’re a fund manager, investor, placement agent, lawyer, consultant or advisor, this is a vital information service for
you.

Venture Deals Analyst contains information for over 21,000 deals and has comprehensive portfolios for the top 50 VC firms.
Profiles contain the following information:
•
•
•
•

Overview and key background information.
Investment dates and stage breakdown.
Financing data.
Exit details.

Subscribers also get access to:
•

•

League Tables - constantly updated, filterable rankings
of the most active VC deal makers and the largest VC
deals.
Market Overview - detailed summary information,
allowing quick access to an overview of the VC deal
market.

Venture Deals Analyst is available by annual subscription from only
$1,950 / £1,150 / €1,375
For more information and to arrange a walkthrough of the service please visit:

www.preqin.com/vcdeals

The Facts

Performance

Download Data

Private Equity Performance
Gary Broughton examines private equity performance figures as of 30th September 2011.

Fig. 2: Private Equity Horizon IRRs by Primary Regional Focus as of 30
September 2011
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Fig. 1: Private Equity Horizon IRRs as of 30 September 2011
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Fig. 3: Median Net IRRs by Fund Type as of 30 September 2011
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Data Source:
Preqin’s Performance Analyst offers fund-level performance data for over 6,000 private equity funds and is the world’s most
extensive and transparent database of private equity and venture capital fund performance.
Interested in finding out how Performance Analyst can help you? Please visit:
www.preqin.com/pa
To register for free access to our private equity performance benchmarks service which includes our new Asia benchmarks, please
visit:
www.preqin.com/benchmarks
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The Facts

Secondaries

Download Data

Secondary Sellers
Patrick Adefuye reveals the latest figures regarding the appetite among banks, investment banks and
insurance companies – the institutional investor types most affected by recent regulatory pressures – for
reducing their private equity exposure through secondary markets sales.
Fig. 1: Proportion of Investors Likely to Sell in Next 24 Months

Fig. 2: Breakdown of Potential Sellers by Location
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The extent of the impact of regulatory pressures on financial
institutions investing in private equity funds is illustrated in Fig
1. In particular, 25% of banks and investment banks and 17% of
insurance companies are likely to dispose of private equity fund
interests on the secondary market in the next 24 months, both
above the average of 16% of all limited partners surveyed that
intend to sell interests in the next 24 months.
Geographically, the majority of likely sellers of fund interests on
the secondary market over the next 24 months are European, with
51% based in this region. North America-based investors constitute
38% of potential sellers, whilst Asia and Rest of World-based
investors constitute 11%. Focusing on financial institutions, the
need to sell is even greater among Europeans, with 66% of banks
and investment banks and 56% of insurance companies looking
to sell located in this region. Just 11% of banks and investment
banks potentially looking to sell in the next 24 months are from
North America. In addition to regulatory pressures, this trend may
also be reflective of a reaction to the European economic crisis by

European banks and investment banks.
Examples of banks, investment banks and insurance companies
looking to sell fund interests are presented in Fig. 3. These firms
typically cite regulatory pressures as a motivation for selling
interests and are making available interests in a diverse range of
funds.

Subscriber Quicklink:
Subscribers to the Secondary Market Monitor – the industry’s
leading source of intelligence on the private equity and private
real estate secondary fund markets – can click here to access
a list of financial institutions looking to sell fund interests on the
secondary market.
Not yet a subscriber? For an online demonstration of the database
please register your interest here or email info@preqin.com for a
walkthrough of the databases.

Fig. 3: Examples of Banks/Investment Banks and Insurance Companies Seeking to Sell Fund Interests in the Next 24 months
Seller Name

Firm Location

UniCredit Bank
Austria

Austria

Länsförsäkringar

Sweden

Banque Baring
Brothers Sturdza

Switzerland

14

Firm Type Selling Plans
As of May 2012, UniCredit Bank Austria was in the process of auctioning off some of its private
equity fund investments on the secondary market in order to reduce its exposure to the asset class
Bank
in light of current regulations. The bank is also likely to consider selling additional private equity fund
stakes on the secondary market going forward. Its portfolio primarily consists of private equity funds
investing in Central and Eastern Europe.
As of June 2012, Länsförsäkringar was in the final stages of finding buyers for a portfolio containing
Insurance around 36 private equity fund interests, worth up to €1.5bn, on the secondary market. The insurance
Company company has a long history of committing to buyout funds, in particular Europe- and North Americafocused vehicles.
As of Q2 2012, Banque Baring Brothers Sturdza planned to decrease its private equity allocation
over the next 3-5 years and would consider selling additional private equity fund stakes on the
Bank
secondary market in order to do so. It does not have any specific funds it is looking to exit as it will
consider selling across the board. Its portfolio is known to include early stage funds investing in Asia.
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2012 Preqin Sovereign Wealth
Fund Review

alternative assets. intelligent data.

The 2012 Preqin Sovereign Wealth Fund Review has been completely updated and expanded to include new information on every
area of sovereign wealth fund investment portfolios. It represents a vital purchase for all fund managers, consultants, advisors and
other finance professionals seeking to gather intelligence on this reclusive group of investors. Now in its fifth edition, this year’s
publication is the most comprehensive yet, featuring full profiles for 63 sovereign wealth funds worldwide.
Highlights of this year’s edition include:
•

Overview of the sovereign wealth fund market.

•

Separate analysis sections identifying all key trends and patterns for sovereign wealth
fund activity in each asset class.

•

League table of top sovereign wealth funds by total assets.

•

Full profiles for all sovereign wealth funds.

www.preqin.com/swf

For more information visit: www.preqin.com/swf
I would like to purchase the 2012 Preqin Sovereign Wealth Fund Review:
Single Copy:

Data Pack:

Additional Copies:

£350 + £10 Shipping

£50 + £5 Shipping

$595 + $40 Shipping

$90 + $20 Shipping

€420 + €25 Shipping

€60 + €12 Shipping

$300 / £175 / €185
Data Pack contains all underlying data
for charts and graphs contained in the
publication. Only available alongside
purchase of the publication.

Shipping costs will not exceed a maximum of £15 /
$60 / €37 per order when all shipped to same address.
If shipped to multiple addresses then full postage rates
apply for additional copies.

Completed Order
Forms:
Post (to Preqin):
One Grand Central Place,
60 E 42nd Street,
Suite 2544,
New York, NY 10165
Equitable House,
47 King William Street,
London, EC4R 9AF
Asia Square Tower 1
#07-04
8 Marina View
Singapore 018960
Fax:
+44 (0)87 0330 5892
+1 440 445 9595
+65 6407 1001

Payment Details:

Shipping Details:

Cheque enclosed (please make cheque payable to ‘Preqin’)
Credit Card

Amex

Visa

Please invoice me

Mastercard

Firm:
Job Title:
Address:

Card Number:
Name on Card:
Expiration Date:
City:
Security Code:

Post/Zip:
Country:
Telephone:

Email:
info@preqin.com
Telephone:
+1 212 350 0100
+44 (0)20 7645 8888
+65 6407 1011

Name:

Email:
American Express, four digit
code printed on the front of
the card.

Visa and Mastercard, last
three digits printed on the
signature strip.
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Conference

Dates

Location

Organizer

14 - 15 June 2012

London

GDForum

Private Equity Africa LP Investor Summit

14 June 2012

London

Private Equity Africa

Private Equity World Latin America 2012

18 - 20 June 2012

Miami

Terrapinn

CEE Private Equity Convention

19 - 20 June 2012

London

Global Director's Forum

Latin American Family Office Forum

20 - 21 June 2012

Sao Paulo

Latin Markets Brazil

Private Equity Software & Services - London

21 June 2012

London

4vco/PESS

Funding Renewables

21 June 2012

London

Energy & Utility Forum

SuperReturn Emerging Markets

26 - 28 June 2012

Geneva

ICBI

Private Equity Regulation, Accounting & Taxation

26 - 28 June 2012

London

Informa

Chilean Investor Forum

10 September 2012

Santiago

Latin Markets Brazil

Endowments, Foundations, and Pension Funds

13 September 2012

New York

Argyle Executive Forum

18 - 20 September 2012

Hong Kong

ICBI

14 - 17 October 2012

Dubai

ICBI

CEE Private Equity Convention

SuperReturn Asia
SuperReturn Middle East

Funding Renewables
Date: 21st June 2012

Information: http://www.fundingrenewables

Location: Allen & Overy, London, E1 6AD
Organiser: www.energyutilityforum.org.uk
Now in our third year, join us on June 21st when we bring together Financiers, Energy Companies, Policy Shapers and Project
Developers to discuss how best to take forward projects and learn from those who are currently delivering deals in today’s
challenging environment.
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