Hedge Funds World Middle East 2010
1st – 3rd March 2010, Jumeirah Beach Hotel, Dubai
http://www.terrapinn.com/2010/hfwme

Dear Spotlight Reader,

Preqin is delighted to have arranged a special invitation and 15% discount for Spotlight readers who would like to
attend Hedge Funds World Middle East 2010 taking place from 1st – 3rd March, at the Jumeirah Beach Hotel, Dubai,
UAE.
There are certain minds that have extraordinary boundaries - for 11 years Hedge Funds World Middle East has attracted the very best investment gurus and institutional investors.
Hedge Funds World Middle East is the globally renowned No. 1 marketing vehicle and event experience for meeting
and creating relationships with MENA investors - a stellar 11-year track record of delivering marketing programmes
and investor introductions in the Middle East.
I will be chairing a number of panels at the conference, and hope to have an opportunity to connect with you there.

Kindest regards,

Mark O’Hare
Managing Director
Preqin

Register now to receive your 15% discount as Preqin subscribers:
Web: https://secure.terrapinn.com/V5/rCalc.aspx?E=3165&R=MMLF
Tel: +971 (0)4 709 4540

Hedge Fund Investor Spotlight

www.preqin.com

February 2010 / Volume 2 - Issue 2
Welcome to the February 2010 edition of Hedge Fund Investor Spotlight, the monthly newsletter from Preqin providing insights into
institutional investors in hedge funds. This month Hedge Fund Investor Spotlight contains information from our industry-leading online
product, Hedge Investor Profiles, and the 2010 Preqin Global Hedge Fund Investor Review.

Managed Accounts on the Upswing
Feature Article

Conferences Spotlight
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A look at the upcoming events in the hedge fund world.

Managed Accounts on the Upswing
This month’s Feature Article investigates the results of
our survey of institutional investors and fund of funds
managers, conducted to gauge the scale of interest in
managed accounts.

Investors in Focus
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Distressed Securities
This month’s Investors in Focus looks at investors in
distressed securities, examining their regional and strategic
hedge fund preferences.

Strategy in Focus
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Investor News
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This month’s Investor News identifies some of the most
important new developments in the institutional investor
universe. Full profiles for all institutions featured in Investor
News can be viewed on our online service, Preqin Hedge
Investor Profiles.
Featured this month:
•

Investec Asset Management

•

Trafalgar House Pension Trust

•

APK-Pensionskasse

European Investors Investing in US Hedge Funds
Each month Strategy in Focus examines a particular
hedge fund strategy, using data from Preqin’s Hedge
Investor Profiles service. This month we examine European
investors investing in US hedge funds.
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Search for Preqin
If you would like to receive Hedge Fund Spotlight
each month please email: spotlight@preqin.com
or visit: www.preqin.com/spotlight
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The 2010 Preqin
Global Hedge Fund Investor
Review
More information available at:
www.preqin.com/hfir

The 2010 Preqin Global Hedge Fund
Investor Review

Other Free Publications:

Private Equity Spotlight
Infrastructure Spotlight
Real Estate Spotlight
Hedge Fund Spotlight is just one of the regular free publications produced by Preqin. Below are details of other publications
regularly released by Preqin, along with details on how to register for your free copy.

Private Equity Spotlight:
Private Equity Spotlight is Preqin’s free monthly newsletter,
keeping you updated with vital information on private equity fund
performance, fundraising and LPs. Each month’s issue contains
a special feature article on topics of interest.
To download recent issues and to register to receive Private
Equity Spotlight, please visit:
www.preqin.com/spotlight

Infrastructure Spotlight
January 2010 / Volume 3 - Issue 1

www.preqin.com

Welcome to Infrastructure Spotlight, the monthly newsletter from Preqin providing insights into performance, investors,
deals and fundraising. Infrastructure Spotlight contains information from our online product, Infrastructure Online.

Infrastructure: The Road Ahead

Infrastructure Spotlight:

Feature Article

Preqin Infrastructure Online
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Infrastructure: The Road Ahead

Deals Spotlight

Infrastructure Spotlight is Preqin’s free monthly newsletter,
containing exclusive research and analysis from our industryleading publications and online databases.

•

Fundraising Spotlight

Fundraising

•

Fund Performance

•

Investor Profiles

•

Deals
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This month’s Deals Spotlight looks at the unlisted infrastructure
deals market and examines the details of the recent purchase of
Sault Ste. Marie Solar Plant by Starwood Energy Investors.

We take an in-depth look at the product, and how it can help
you. Includes information on ordering and registering for a
demo.
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Investor Spotlight
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This month’s Fundraising Spotlight looks at infrastructure
funds on the road and examines the details of DIF
Infrastructure II, the latest unlisted infrastructure fund to

All the latest news on investors in infrastructure, including:

achieve a final close.

Conferences Spotlight
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Preqin Infrastructure Online is the industry’s leading online
source of information on infrastructure, with data on:

The effects of the global financial crisis in 2009 resulted in a
challenging year for the infrastructure asset class. This month’s
Feature Article looks at how the asset class will respond in 2010.

page 10

Details of infrastructure conferences taking place around the
globe.

•

State Teachers’ Retirement System of Ohio

•

Tyne and Wear Pension Fund

•

Sampension
Be the first to know about all our exclusive research
reports and projects, follow us on twitter:

www.twitter.com/preqin

If you would like to receive Infrastructure Spotlight each
month please email spotlight@preqin.com

OUT NOW

London: Scotia House, 33 Finsbury Square, London., EC2A 1BB
+44 (0)20 7065 5100

The 2010 Preqin Global
Infrastructure Report
More information available at:
www.preqin.com/reports
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Real Estate Spotlight
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February 2010 Volume 4 - Issue 2
Real Estate Spotlight is the monthly newsletter published by Preqin packed full of vital information and data, all based on our latest research
into the private equity real estate industry.
Preqin Real Estate Online is an online service providing constantly updated data and analysis, with information on fundraising, fund
performance and institutional investor profiles. For more information and to arrange a demo, please visit:
www.preqin.com/realestate

Preqin Real Estate Investor Survey:
Looking Back and Moving Forwards
Feature Article

Investor Spotlight
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Private Equity Real Estate Investor Survey: Looking Back and
Moving Forwards
In Q4 2009, Preqin carried out a survey of 90 institutional private
equity real estate investors to investigate their attitudes towards
private equity real estate and their intentions for the asset class
in 2010. We explore the results in this month’s Feature Article.

Conferences Spotlight
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We look at the upcoming events in the real estate world.

Fundraising Spotlight

page 9

Investor News

page 16

We take a look at private equity real estate fundraising in 2009.
All the latest news on real estate investors:

Fund Manager Spotlight
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Opportunistic Fund Managers
Each month Fund Manager Spotlight examines a particular
group of fund managers using Preqin’s Real Estate Online. This
month we look at opportunistic fund managers.

Including...
•

Texas Municipal Retirement System

•

Strathclyde Pension Fund

•

Merimieselakekassa

Real Estate Spotlight:
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This month’s Investor Spotlight looks at investors in
opportunistic private equity real estate funds.

Follow Preqin on Twitter:

www.twitter.com/preqin
If you would like to receive Real Estate Spotlight each
month please email: spotlight@preqin.com

Real Estate Spotlight is Preqin’s free monthly newsletter,
containing exclusive research and analysis from our industryleading publications and online databases.

or visit: www.preqin.com/spotlight
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Feature Article:

Managed Accounts and
UCITS on the Upswing
Looking back over the past 24 months
an interesting trend in the hedge fund
industry has emerged – the increased
popularity of managed accounts. In order
to better understand the reasons behind
the change, Preqin carried out a survey
of 50 institutional investors and 60 fund
of hedge funds managers to discuss their
investment preferences and attitudes
to the future of the hedge fund industry. Investor concerns about transparency, liquidity and risk management
were among the contributing factors for
the shift towards a managed account
structure. There has been a substantial
demand for access to hedge fund strategies via separate accounts rather than
pooled offerings. Thus, the popularity of
managed accounts is on the upswing;
however, they have certain drawbacks
and not all investors or managers are
convinced of their value, as will be discussed.
Investors’ Perspectives on Managed
Accounts
Preqin surveyed a broad spectrum of in-

vestors from Europe and North America,
consisting of eight different types of
institutional investors: public sector
pension funds, private pension funds,
endowments, family offices, foundations,
insurance companies, banks and asset
managers. Preqin found that 16% of
all institutional investors have allocated
capital to a managed account, with a
further 23% considering such an allocation over the next 6-12 months (Fig.
1). European investors show a greater
interest in managed accounts than their
US counterparts, with 19% of European
investors having at least one managed
account versus 12% of US investors (Fig.
2).
Both large and small investors were surveyed, with a range of total assets under
management from approximately $40
million up to $154 billion. A distinct trend
emerged that the larger investors, those
with hedge fund assets of over $1 billion,
were more likely to invest in hedge funds
via a managed account structure. This
is due in part to the large initial capital

requirements for managed accounts, in
addition to higher associated management fees. For instance, one smaller US
family office stated that it was not opposed to managed accounts, but was not
big enough to invest in a such a platform.
According to the survey results, costs are
the most common barrier to investing in
managed accounts. Another deterrent
reported by investors was insufficient
resources, namely a lack of staff with
adequate hedge fund expertise and
specialization. This amounts to nearly
half (49%) of investors stating resourcerelated issues as why they are currently
not investing in a managed account.
Our survey revealed that investors
are looking to managed accounts for
transparency, for liquidity and to mitigate
exposure to risks. A Preqin survey of
institutional investors conducted in November 2009 revealed that 33% of investors were looking for greater liquidity and
20% were looking for more transparency
at the fund level. Other reasons why
investors have been attracted to man-

Fig. 2:

Fig. 1:
Proportion of Investors That Allocate Capital Via a Managed
Account(s)

Proportion of Hedge Fund Investors That Have Invested in Funds
of Hedge Funds, Direct Hedge Funds and Managed Accounts
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Fig. 4:

Fig. 3:

Proportion of Managers Offering Managed Accounts

Main Reason Stated by Fund of Hedge Funds Managers for
Having Established a Managed Account
Provides greater transparency

32%

Provides greater liquidity

25%

Investor demand

18%

Customisation

10%

Improved risk management

4%

Better cash management

4%

Other

Source: Preqin
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aged accounts include the provision of
greater control or validation of assets, the
ability to impose investment guidelines
and more flexibility to manage negative
performance. A significant proportion of
the investors (34%) that said they were
not looking to shift to a managed account
stated the main reason was due to not
seeking new investments at this time. In
one case, this was because the investor
had only just begun investing in hedge
funds and was still in the process of
building up its portfolio. In general, these
institutions were not opposed to such
vehicles, but did not expect to invest in
hedge funds via managed accounts until
they were more established investors in
the asset class.
Fund of Funds Managers’ Perspective
on the Growth in Demand for Managed Accounts
Preqin surveyed 60 fund of hedge funds
managers from across the globe to report
their perspective on managed accounts.
Managers from 13 countries were asked
about their current hedge fund offerings. 60% of North American managers,
40% of European managers and 44% of
managers from Asia and Rest of World
(including Hong Kong, Singapore, Japan
and Israel) run a managed account structure. The total assets under management
of the surveyed managers varied widely,
producing interesting results. The largest
managers, those with over $500 million
in assets under management, had the
largest proportion of firms that had a

© 2010 Preqin Ltd. / www.preqin.com
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managed account structure.
When managers were asked why they
established their managed accounts
(Fig. 3), the top two responses were that
they provide greater transparency (32%)
and greater liquidity (25%), which are
top investor concerns in 2010. Investor
demand was the third most common
response (18%). These reasons reflect
that managed accounts are very much
investor driven. Firms that have launched
managed accounts to tap into the increased demand for such vehicles need
to have strong back office procedures in
place to ensure legal and operation simplicity, scalability of strategy, risk control
and low trading error. 10% of managers
stated the main reason for establishing
a managed account was the potential
for customization, 4% stated improved
risk management and 4% reported cash
management as the main advantage.
For example, a UK-based manager with
$2.3 billion in total AUM was attracted to
the managed account as it meant greater
control of assets and an improved
strategic relationship with investors. The
majority of managers questioned, 65%,
either currently run a managed account
structure or are considering it in the next
6-12 months, as shown in Fig. 4.
Managed accounts do not necessarily
tick all the boxes for all managers and
they carry some potentially significant
drawbacks. These include possible
liquidity mismatch, leverage restrictions

and high operating costs. The managers surveyed by Preqin named seven
main reasons for not running a managed account. As Fig. 5 shows, the two
reasons that topped the list at 22% each
were lack of investor demand and lack of
infrastructure. A further 20% stated that
managed accounts were not part of their
strategic plan, and 18% said that they
were not cost efficient. A large French
fund of hedge funds manager with over
$10 billion in assets under management
stated that the reason for not running
a managed account platform was that
structurally it was unable to do so. A
London-based manager with $500 million
in total assets stated it was simply due
to not being big enough. Thus, for both
large and small managers, infrastructure
can be a barrier to running a managed
account structure. 8% of fund of funds
managers stated that their main reason for not running managed accounts
was that either they are too inflexible or
they require giving up too much control.
Lastly, 2% stated that managed accounts
demand too much monitoring. One
Japanese fund of hedge funds manager informed Preqin that clients have
requested managed accounts, and as
a result it is considering them; however,
its long-term view is that its existing
commingled style is more cost efficient.
Several managers mentioned that they
would set up a managed account if the
ticket size was big enough. Others have
ruled it out entirely, such as one $50 billion British fund of hedge funds manager,
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ity and transparency that they demand.
More managers are accommodating
investor demands by offering a managed
account platform. It is predominantly
larger managers that are able to do this;
however, managed account structures
are also increasingly being offered by
small boutiques. Despite the rise of managed accounts, managers are unlikely
to replace all existing pooled funds, as
results from the survey showed most investors are still allocating to these funds.
Managed accounts are not suited to all
strategies, and they are still an evolving area of the hedge fund industry. For
investors they are an attractive option,
particularly as they offer solutions for
mitigating hedge fund investment risks.

Fig. 5:
Main Reason Stated by Fund of Funds Managers for Not Offering Managed Accounts
Lack of investor demand

22%

Lack of infrastructure

22%

Does not make sense for their business

20%

Not cost efficient

18%

Too inflexible

8%

Give up too much control

8%

Demands too much monitoring/admin

Source: Preqin
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which stated that managed accounts
demand a great deal of monitoring and
administrative hassle. Managed accounts
are still evolving and, although not all
strategies are well suited to them, they
do offer solutions for mitigating hedge
fund investment risks, especially liquidity, transparency and risk management.
However, for some funds the cost and
restrictions of these structures will always
be a barrier.
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experts
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DeGreen Capital Management, LLC
Appel Asset Management Corp.
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Conclusions
Institutional investors have expressed a
growing interest in managed accounts
and we predict this trend will continue
in 2010. The credit crunch, the Madoff
investment scandal, and the gating of
assets has led to investors demanding
greater liquidity and transparency within
their hedge fund portfolios. A shift to a
managed account structure provides
investors with greater control over their
investments, as well as the greater liquid-

Hear from the Following
Industry Leaders:

Exchange-Traded Funds
Investing Summit 2010

40%

Nicole Rubbi-Clarke

For an expanded version of this
survey please visit:
www.preqin.com/managedaccounts
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2010 Preqin Global Hedge Fund
Investor Review:
Order Form
This year’s Global Hedge Fund Investor Review includes profiles and analysis for the
most important 1,000 investors from around the world, all split into separate regions and
countries for ease of use. The Review also includes analysis and listings of investors with a
preference for the 10 most important fund strategies.

February 2010

The 2010 Preqin Global Hedge Fund
Investor Review

Full contents include:
•
•
•
•
•
•

Profiles for 1,000 key institutional investors arranged into 23 key regions from
around the world, profiles include fund preferences by strategy and geography, key
financial information, direct contact details for key personnel, sample investments
Analysis and league tables for investors from each region
Analysis for investors in each of the ten most important hedge fund strategies with
listings for active investors
Listings and analysis for 116 third party marketers and 62 prime brokers
Analysis of emerging manager investors
Exclusive information gained through direct contact with institutional investors

www.preqin.com/HFIR



------------------------------------------------------------------------------------2010 Preqin Global Hedge Fund Investor Review Order Form
- Please complete and return via fax, email or post
I would like to purchase the Preqin Global Hedge Fund Investor Review:
£465 + £10 Shipping

$795 + $40 Shipping

€495 + €25 Shipping

$180 + $20 Shipping

€115 + €12 Shipping

Additional Copies
£110 + £5 Shipping

(Shipping costs will not exceed a maximum of £15 / $60 / €37 per order when all shipped to same address. If
shipped to multiple addresses then full postage rates apply for additional copies)

I would like to purchase the Preqin Global Hedge Fund Investor Review Graphs & Charts Data Pack in MS Excel Format:
(contains all underlying data for charts and graphs contained in the publication. Only available alongside
purchase of the publication).

$300 / £175 / €185
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Firm:

Job Title:

Address:
City:

Post / Zip Code:

Telephone:

Country:

Email:

Payment Options:
Cheque enclosed (please make cheque payable to ‘Preqin’)
Credit Card

Visa

Mastercard

Amex

*Security Code:

Visa / Mastercard: the last 3 digits
printed on the back of the card.

Please invoice me
Card Number:
Expiration Date:

Security Code*:

American Express: the 4 digit code
is printed on the front of the card.

Name on Card:

Preqin - Scotia House, 33 Finsbury Square, London, EC2A 1BB
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© 2010 Preqin Ltd. / www.preqin.com
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Investors in Focus:

Distressed Securities
Preqin monitors 270 institutional investors
with an active interest in distressed
securities and the strategy is currently the
fifth most popular choice of investment
amongst institutional investors. Following
the market crisis there has been a flood
of distressed assets into the market,
which has led to numerous new funds
being launched to try to profit from the
sector. Figures from Preqin’s database
indicate a 33% growth in the number
of investors interested in distressed
securities from 2008, making it one of
the fastest growing strategies in terms of
institutional investor interest. At present,
distressed securities are a key area of
interest amongst institutional investors,
with many feeling that the time is right to
pick up good returns from investments in
these types of hedge funds focusing on
this area. Distressed funds are a longerterm investment for hedge fund investors,
with distressed funds, on average,
locking capital away for 20 months.
Therefore institutional investors that are
active in this type of fund must have
longer time horizons for their hedge fund
portfolios in order to accept the illiquidity
associated with this type of fund.

Fig. 1:
Key Facts – Distressed Securities Investors
% of institutional HF investors that state distressed securities as a preference

12.2%

Median AUM of a distressed securities investor ($bn)

1.8

Average allocation to HF of a distressed securities investor

15.2%

Most favoured investment approach (funds of hedge funds, direct hedge
funds, both)

Direct hedge
funds

Average lock-up of a distressed securities fund (months)

20
Source: Preqin

Funds of hedge funds are currently
the most active investors in distressed
securities, followed by endowments.
Endowments, with their longer investment
horizons and flexibility to invest in newer
or emerging strategies, were amongst
the first investors to begin allocating
capital to distressed hedge funds.
However, the once-niche investment style
of distressed securities is increasingly
attracting mainstream investors like
large public sector pension funds.
Proportionally, distressed hedge funds
are equally popular across the globe.
However, because of the size of the
North American institutional market, the
US is the most common source of capital

for distressed managers, with over half of
all investors in this strategy based in this
region.
Amy Bensted

Preqin holds information for 270
investors with an active interest in
distressed securities.
For more information about Hedge
Investor Profiles, or to register for a
demo, please visit:
www.preqin.com/hedge

Fig. 2:

Fig. 3:

Proportion of Each Investor Type with an Active Preference for
Distressed Hedge Funds

Proportion of Investors in Each Region with an Active Preference
for Distressed Hedge Funds
14.0%
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Proportion of Investors
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12.5%

12.4%

North America

Asia and Rest of World

12.0%
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4.0%
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0%

0.0%
Fund of Hedge
Funds
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Public Sector
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Source: Preqin
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Strategy in Focus:

European Investors Investing in US
Hedge Funds
As the hub of the hedge fund industry,
the US provides diverse investment
options for investors. American fund
managers can often boast attractive
track records and investment
experience, as well as offering funds
that are at the forefront of the asset
class. As a result, 29% of all European
hedge fund investors on the Preqin
database state US-based hedge funds
as a preference. With these investors
invested in, on average, three USbased hedge fund managers, Europe
is a vital source of capital for US hedge
fund managers, and it is essential for
US funds to market their vehicles to
these regions if they are to grow in size
and increase their global presence.

Fig. 1:
Top US Hedge Fund Firms Used by European Investors
Hedge Fund Firm

Type of Firm

Paulson & Co.

Single Fund Manager

Highbridge Capital Management

Single Fund Manager

Atticus Capital

Single Fund Manager

Blackstone Alternative Asset Management

Hedge Fund of Funds

Goldman Sachs Hedge Fund Strategies

Hedge Fund of Funds

D.E. Shaw & Co

Single Fund Manager

Moore Capital Management

Single Fund Manager

Tudor Investment Corporation

Single Fund Manager

Caxton Associates

Single Fund Manager

JPMorgan Alternative Asset Management

Hedge Fund of Funds
Source: Preqin

Countries in which investors are newer
to the asset class or have less choice
from domestic offerings, such as Portugal
and Norway, proportionally invest more

in US hedge funds, where they have a
larger choice with regards to strategies
and can create a more diversified hedge
fund portfolio. It also gives them the
opportunity to invest in more established

Fig. 2:
Proportion of European Investors with a Preference for US-Based Funds by Country
45%

42%
40%

40%

40%

39%

38%
35%

Proportion of Investors

35%

34%
30%

30%

29%

28%

25%
20%
15%
10%
5%
0%
Norway

Portugal

Iceland

Finland

Source: Preqin
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Denmark

Austria

Netherlands

France

UK

Switzerland

hedge fund managers with track records
proven both before and after the market
crisis. Fewer investors in countries
such as the UK and Switzerland have a
preference for US-based hedge funds
because these investors are able to take
advantage of the well-developed hedge
fund industries in their domestic region
and therefore have less need to look to
managers in other countries such as the
US. However, there is a large number
of hedge fund investors in these two
countries, and together they represent
61% of all European investors with a
preference for US-based managers. They
are therefore an important source of
capital for US hedge fund managers.
By investing in US hedge funds,
European investors have the potential to
invest in a range of different strategies
and are able to build hedge fund
portfolios which are diversified not only
by style, but also by region. As shown in
Fig. 3, European investors investing in
US hedge funds will consider a range of
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Fig. 3:

Fig.4:

Strategic Preferences of European Investors Investing in USBased Hedge Funds
60%

% of European investors that state a preference for US
based hedge funds

51%

50%

Proportion of Investors

Key Facts - European Investors with a Preference for US Hedge
Fund Managers

42%

41%

40%

Average number of US hedge funds in their portfolios

39%

26%

25%

24%

3.5

Most favoured investment approach (direct hedge funds,
funds of hedge funds, both)

29%

30%

29%
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20%

Direct

Average allocation to hedge funds

8.5%
Source: Preqin
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The Preqin database contains
information on 230 European
institutions that actively search
for US-based hedge funds. This
includes 58 pension funds, 100
funds of funds, 23 family offices/
foundations and 23 insurance
companies.

Source: Preqin

investment strategies, and the US offers
much greater choice in terms of hedge
fund styles to choose from. US long/short
equity funds are particularly popular with
European investors, with more than half
of all investors looking for these funds,
surpassing even funds of funds as the
most popular choice of US hedge fund for
the European investor.

Europe is an important source of capital
for US hedge fund managers. By
broadening marketing efforts to cover
Europe, American managers will be
able to tap into this market and pick up
valuable mandates.

For more information about Hedge
Investor Profiles, or to register for a
demo, please visit:

Katy Johnson
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• Prime Brokers
• Fund Administrators

Hear from
Didier Millerot
Deputy Head of Asset
Management Unit
EUROPEAN COMMISSION

Register by
29 January 2010 &

SAVE UP TO £600
Quote VIP Code: KM6326PQAD

and get

10% discount!

The 2010 Practitioners' Forum on

HEDGE FUND REGULATION, REPORTING &
CONTROLS
Restructuring the Business of Hedge Fund Management
26 February 2010 • Central London

With insights from:
EUROPEAN COMMISSION
ASSOCIATION FOR FINANCIAL MARKETS IN EUROPE (AFME)
EUROPEAN FUND AND ASSET MANAGEMENT ASSOCIATION (EFAMA)
AVIVA INVESTORS
MARTIN CURRIE
IVEAGH
COMMONWEALTH EDUCATION TRUST
BEDFORD BOROUGH COUNCIL
NEWHAM INVESTMENT & ACCOUNTS COMMITTEE (PENSION FUND)
LAVEN PARTNERS
CREDIT SUISSE SECURITIES (EUROPE)
CARNE GLOBAL FINANCIAL SERVICES
HFIM
MCDERMOTT WILL & EMERY UK LLP
INSPARO ASSET MANAGEMENT
NORTHERN TRUST

Media Partners:

RD SCH

CPD

1

2

Tel: +44 (0)20 7017 7702 Fax: +44 (0)20 7017 7881 Email: custserv@infoline.org.uk
For latest programme please visit: www.infoline.org.uk/hedgefunds
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Developed by

AWA

PRICEWATERHOUSECOOPERS
E
EM

Benefits of attendance:
Learn How Hedge Funds Regulation in Europe will Affect the Way You Do Business:
• Identify the impact on existing business models
• Learn how to manage compliance under new regulations
• Examine the effect on investment decisions
• Find out how to minimise and manage costs of regulatory change
This comprehensive agenda includes:
REGULATORY PERSPECTIVE
• Get to grips with the implications of the AIFM for managers, investors
and prime brokers
HEDGE FUND MANAGERS' PERSPECTIVE
• Evolving your business model in the face of new regulations
• Restructuring funds under new regulations
• Guidance on restructuring your business with taxation in mind
INSTITUTIONAL INVESTOR PERSPECTIVE
• How will investors view a post-regulation hedge fund world
• Find out what information and disclosures investors expect
• Will new regulations open hedge funds up to a wider range of investors
PRIME BROKERAGE PERSPECTIVE
• Examine how regulation will change the prime broker/manager relationship
• Explore new ways to ‘design-in’ effective controls to check performance and
meet regulatory obligations
• Identify where prime brokers can help hedge funds meet regulatory obligations

HOUR

Preqin: Hedge Fund Services
Preqin maintains a range of products for professionals involved with sourcing institutional
investors for hedge fund vehicles, all based on our detailed database of over 2,500
institutions. With online services, data downloads and publications all available, Preqin
can help you to identify and contact future investors.
Hedge Investor Profiles
See detailed profiles for over 2,500 investors of all types
globally - pension funds, insurance companies, banks,
foundations, endowments, family offices, fund of hedge funds
and others.
Profiles include background, contact details, investment plans,
preferences, assets under management, firms previously
invested with and more.
Investor News section keeps you up to date with the latest
developments in the market.
Database constantly updated by our team of dedicated
analysts

2010 Preqin Global Hedge Fund Investor Review
In this year’s Review we have included profiles and analysis
for the most important 1,000 investors from around the
world, all split into separate regions and countries for ease of
use. We have also included analysis and listings of investors
with a preference for the 10 most important fund strategies.
For more information please visit:
www.preqin.com/hfir

To register for your free trial please visit:
www.preqin.com/hedge

Fund of Hedge Funds Download
With over 550 fund of hedge funds listed and contact details,
including phone number and email address, for more than 1,750
individuals at these firms, the Fund of Hedge Funds download
is a vital tool for all hedge funds looking to promote their fund to
the multi-manager market. The fund of funds on this download
are distributed across the globe, with interest in a wide range of
strategies and fund types.
For more information please visit:
www.preqin.com/hedge

The 2010 Preqin Global Hedge Fund
Investor Review

Emerging Managers Download
With contact details on over 525 institutions who have expressed
an interest in investing in emerging managers our Emerging
Manager Download is an excellent way of targeting the best
potential investors for your fund. Investors include Hedge Fund
of Funds, public pensions, endowments and family offices and
foundations.
For more information please visit:
www.preqin.com/hedge

London: Scotia House, 33 Finsbury Square, London. EC2A 1BB
+44 (0)20 7065 5100

New York: 230 Park Avenue, 10th floor, New York, NY 10169
+1 212 808 3008
www.preqin.com

www.preqin.com
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Forthcoming Events
Other Conferences
Dates

Location

Hedge Fund Re-domiciliation for Managers

Conference/Event

23 February 2010

London

IIR

Hedge Fund Regulation, Reporting & Controls

26 February 2010

London

Infoline

28 February - 3 March 2010

Grand Cayman

IIR USA

1 - 3 March 2010

Dubai

Terrapinn
iGlobal Forum

GAIM Ops Cayman
Hedge Funds World Middle East 2010
Exchange-Traded Funds

Organizer

10 March 2010

New York

Asset Allocation Summit Asia 2010

15 - 17 March 2010

Hong Kong

Terrapinn

AsiaHedge Forum 2010

17 - 18 March 2010

Hong Kong

HedgeFund Intelligence

Hedge Fund Re-domiciliation for Managers

18 March 2010

Geneva

IIR

Hedge Fund Re-domiciliation for Managers

15 April 2010

Luxembourg

IIR

Fund Forum Asia 2010

19 - 23 April 2010

Hong Kong

ICBI

Global Hedge Fund Summit

2 - 4 May 2010

Bermuda

Institutional Investor

Emerging Managers Summit

19 - 21 May 2010

Chicago

Opal

2010 SALT Conference

19 - 21 May 2010

Las Vegas

Skybridge Capital

20 May 2010

New York

HedgeWorld

The Spring Hedgeworld Fund Services Conference

11th Annual
Under the Patronage of
HE Ahmed Humaid
Al Tayer, Governor,
Dubai International
Financial Centre
(DIFC)

Hear from

1 – 3 March 2010, Jumeirah Beach Hotel, Dubai, UAE

Innovation and strategy for hedge funds and investors
s
s
s

John Taylor Jr
Chairman, CEO and CIO
FX Concepts (USA)

Kim Taylor
President - CME
Clearing
CME Group

/VER 53 TRILLION WORTH OF INVESTORS SPEAKING IN 
 INTERNATIONAL HEDGE FUND AND &/& SPEAKERS
#APTURING THE STAR INVESTMENT OPPORTUNITIES FROM THE CRISIS

HURRY!!

Limited offer, special $215 savings on delegate tickets
until 19 February 2010

Call +971 (0)4 709 4540 to book and quote ref: Preqin
www.terrapinn.com/2010/hfwme
Dr William Dunn
Chairman
Dunn Capital
Management (USA)

Aldo Lepori
Cappelletti
General Manager
ONP (Peru)

Nassim Nicholas Taleb
Matteo Dante
Principal of
Perruccio
Universa Investments Chief Executive and
LP, is the author of
Founding Partner
The Black Swan
Hermes BPK
Partners Limited
(UK)

Strategic partner

Associate sponsors

Gold sponsors

Silver sponsors

Media partners

Organised by:

BOOK NOW! online www.terrapinn.com/2010/hfwme | email jennifer.ghose@terrapinn.com | phone +971 4 709 4540 | fax + 971 4 347 3889
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11th Annual Hedge Funds
World Middle East 2010

Hedge Fund Re-Domiciliation For Managers

Hedge Funds Regulation,
Reporting & Controls

Date: 1-3 March 2010
Location: Jumeirah Beach Hotel,
Dubai, UAE
Sponsor: Terrapinn

Date: 23rd February, London;
18th March, Geneva; 15th April,
Luxembourg
Sponsor: IBC Global Conferences

Established as the region’s largest
investment event and the preferred
hedge fund event globally - attracting the most investors, the biggest
names, and in the best location.
Hedge Funds World Middle East is
recognised by the industry as the
must attend event on the global
hedge fund circuit attracting hundreds of delegates each year.

Much is changing in the hedge funds
world. Press articles expound the
movements of funds and managers
to choice jurisdictions. IBC’s Hedge
Fund Re-domiciliation for Managers
brings together industry experts from
the UK, Switzerland, Luxembourg
and Ireland to debate and discuss
the options and the real-life practicalities in making the move.
Speakers will consider compliance
issues, tax implications, costs and
more, to guide you through best
practice decision making for your
business.

Information: www.terrapinn.
com/2010/hfwme/index.stm

Date: February 26, 2010
Location: TBC, Central London
Sponsor: Infoline
This timely and practical conference explores in detail how the new
alternative investment regulations
will affect the way you work, sell,
invest and do business. The focused
agenda will bring you the very latest
in hedge fund regulations from the
decision makers behind the policies.
The event draws together a high profile speaker panel representing key
names from hedge fund firms, prime
brokers, institutional investors and
trusted advisors to the industry.
Information: www.infoline.org.uk/r.
php?uID=1530

Information: www.infoline.org.uk/r.
php?uID=1530

Exchange-Traded Funds Investing Summit
2010
Date: March 10th, 2010
Location: New York
Sponsor: iGlobal Forum
iGlobal Forum is pleased to announce the newest addition
to our resourceful list of expert events! The ETFs Investing
Summit 2010 will take a closer look at the vast pool of investment opportunities in the field of the Exchange-Traded Funds
and will throw light on the latest developments in this exciting
arena. The senior-level speakers will discuss the attractiveness of ETFs in the today’s economic circumstances, in addition to exchanging opinions on the latest ETFs innovations,
risks and strategies. The ETFs Investing Summit 2010 will be
the premier opportunity to meet face-to-face and exchange
hands-on experience with key ETF’s experts.
Information:
www.iglobalforum.com/etf

SALT Conference 2010
Date: 19-21 May 2010
Location: Bellagio, Las Vegas
Sponsor: SkyBridge Capital
The second annual SkyBridge Alternatives (SALT) Conference provides
an unmatched opportunity to connect
with global leaders and network with
industry peers. Over three days,
speakers and attendees from around
the world will discuss prevailing
issues as well as investment ideas
and strategies within the context of
a changing economic environment.
President Bill Clinton will deliver the
keynote address. As SALT 2010 attendance is projected to exceed 750
guests, capacity will be extremely
limited.
Information: www.infoline.org.uk/r.
php?uID=1530
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Investor Spotlight:

Investor News
Ilmarinen Mutual Pension Insurance
Company will look for additional hedge
fund managers.

Thames River Capital announces the
launch of a UCITS III absolute return
fund of hedge funds.

The €25bn insurance company has
announced plans to look for additional
hedge fund managers to compliment its
current hedge fund portfolio. It will focus
on global macro, credit and multi-strategy
funds and has set no time frame for the
move at present. It plans to maintain its
current allocation of 2.3% to the asset class
and will either reduce its investments with
some existing managers or redeem and
replace some of them. Typically it commits
between €10-50mn per hedge fund vehicle
and looks for managers with around €1bn
in assets under management. Ilmarinen
will invest in funds with lock-up periods but
typically prefers shorter lock-ups.

The Thames River Absolute Return Fund
is the latest launch of the $13.2bn fund
of funds firm. Thames River Capital has
already raised $47mn for the fund, which
will invest globally with a bias towards
the developed world. It will invest in a
diversified portfolio of 20-40 absolute
return funds, initially focusing on market
neutral and macro funds. The firm has set
a target return of 5-10% and is offering
weekly liquidity. The fund will be managed
by Ken Kinsey-Quick and James Rous.

VBV Pensionskasse looks for global
macro hedge funds.

SUVA has announced plans to add six
to seven new hedge funds to its portfolio
to replace four funds of hedge funds that
it plans to redeem. It will look for a range
of strategies, including event driven and
credit, and will also consider UCITScompliant hedge funds. It will invest in
vehicles with lock-up periods of no longer
than 24 months SUVA invests on a global
scale, including emerging markets. When
selecting new managers SUVA looks for
managers with at least a three-year track
record and with $1bn in assets at the
fund level. It will not invest with emerging
managers or spin-off teams and does not
seed funds. All hedge fund investment
decisions are made in-house.

The Austrian public pension fund is looking
to add global macro hedge funds to its
investment portfolio. It is in the process of
compiling a shortlist and has yet to decide
whether it will invest in one fund of hedge
funds or three direct hedge funds. It is
seeking a global investment and will look
for established hedge fund managers only.
At this time it is investing in a total of 15
hedge funds, with a mixture of funds of
hedge funds and direct hedge funds.
Investec Asset Management goes with
the UCITS III trend with its launch of
three compliant funds.
The $50bn firm has added energy, natural
resources and currency UCITS funds to
its GSF range. The three Luxembourgdomiciled funds are the Investec GSF
Enhanced Global Energy Fund, the GSF
Enhanced Natural Resources Fund, and
the Investec GSF Emerging Markets
Currency Alpha Fund. In recent months,
a number of fund of funds managers
have launched new UCITS III funds of
hedge funds including, 3A SA, Ivy Asset
Management and Thames River Capital.
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Swiss National Accident Insurance
Institution plans to add six to seven new
hedge fund managers over 2010.

Trafalgar House Pension Trust seeks
emerging market managers.
The £420mn pension fund has announced
plans to add emerging market hedge
fund managers to its portfolio in 2010. It
will focus on equity strategies but has yet
to decide upon other specifics, such as a
timeframe. Trafalgar House will not invest
in new managers and will only consider
spin-offs if the team has good experience
and an excellent track record. The pension
trust has, however, seeded funds before,
and may consider doing so again should
the circumstances be right. Although it has
no set maximum lock-up period, it seeks
a degree of liquidity in its portfolio and
the longest lock-up period of a fund in its
current portfolio is one year. It is advised on
investments by the Dutch-based advisory
firm Cardano, which acts on a nondiscretionary basis.
Katy Johnson

APK-Pensionskasse
finalises
CTA
allocations and looks for event driven
managers.
The private sector pension fund is in the
process of finalizing its new allocation to
CTA hedge funds. When this is complete it
plans to focus on event-driven managers,
but is yet to decide if it will invest in this
strategy through funds of hedge funds
or direct hedge fund vehicles. The move
comes as part of a plan that was announced
in Q3 2009 to invest an additional €80mn in
hedge funds. As well as CTA hedge funds,
the pension fund has also added fixed
income hedge funds to its portfolio.

Each month Spotlight provides a
selection of the recent news on
institutional investors in hedge
funds. More news and updates are
available online for Hedge Investor
Profiles subscribers.
Contact us for more information info@preqin.com

